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LN LT

As used in this Annual Report on Form 10-K, “Champions Oncology, Inc.,” “Champions,” the “Company,”, “we,” “ours,” and
refer to Champions Oncology, Inc. and its subsidiaries, except where the context otherwise requires or as otherwise
indicated.

DISCLOSURE REGARDING FORWARD-LOOKING STATEMENTS

This document contains “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933
(“Securities Act”) and Section 21E of the Securities Exchange Act of 1934 (“Exchanges Act”) that inherently involve risk
and uncertainties. Forward-looking statements may be identified by the words “project,” “believe,” “anticipate,” “plan,’
“expect,” “estimate,” “intend,” “should,” “would,” “could,” “will,” “may,”,” “likely” or similar expressions. Forward-lookin
in this Annual Report include statements about our business strategies and product and services development
activities, including the anticipated benefits and risks associated with those strategies as well as statements about the
sufficiency of our capital resources. One should not place undue reliance on these forward-looking statements. We
cannot guarantee that we will achieve the plans, intentions or expectations expressed or implied in our
forward-looking statement. There are a number of important factors that could cause actual results, levels of activity,
performance or events to differ materially from those expressed or implied in the forward-looking statements we

make. These important factors are described under “Risk Factors” set forth below. In addition, any forward-looking
statements we make in this document speak only as of the date of this document, and we do not intend to update any

such forward-looking statements to reflect events or circumstances that occur after that date, except as required by

law. As a result of these and other factors, our stock price may fluctuate dramatically.

LRI

PART I
Item 1. Business
Overview

Champions Oncology, Inc. is engaged in the development of advanced technology solutions to personalize the
development and use of oncology drugs. The Company’s Tumorgraft Technology Platform is a novel approach to
personalizing cancer care based upon the implantation of human tumors in immune deficient mice. The Company
uses this technology in conjunction with related services to offer solutions for two customer groups:

¢ Our Personalized Oncology Solutions (“POS) business which provides services to physicians and patients looking
for information to help guide the development of a personalized treatment plans.

®Our Translational Oncology Solutions (“TOS) business, which provides services to pharmaceutical and biotech
companies seeking personalized approaches to drug development that will lower the cost and increase the speed of
developing new drugs and increasing the adoption of existing drugs.

Tumorgraft Technology Platform

Our technology platform consists of processes, physical tumors and information that we use to personalize the
development and use of oncology drugs. Our process technology involves the:

. implantation of human tumor fragments in immune compromised mice;
eexpansion of the original human tumor into a larger colony of mice through the passage of the tumor to subsequent
generations of mice;
o treatment of the implanted mice with oncology drugs;
emeasurement of tumor growth inhibition in treated mice relative to a control group of mice to determine the
response of the tumor to the drug.
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Our process is used for our POS business to test numerous drugs or drug combinations against a single patient’s tumor
to determine which therapy results in the most efficacious response from the tumor.

The second component of our technology platform is a bank of tumors that we have collected, processed, validated
and stored for use in our TOS business. We implant these tumors in mice to provide pharmaceutical and
biotechnology companies the opportunity to test oncology compounds on multiple tumors to test efficacy.
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The third component of our technology platform is an extensive database of information about each tumor in our
tumorbank. This includes information about the patient (e.g. age, gender), the response of each tumor to different
oncology drugs or drug combinations, mutational status of key oncogenes and other genetic and epigenetic data about
each tumor. We use this database to provide our pharmaceutical and biotechnology customers with bioinformatic
studies to assist them with the drug development process.

Personalized Oncology Solutions (“POS”) Business

Our POS business offers physicians and patients information to help guide the development of a personalized
treatment plans. Our core offering utilizes our technology platform to empirically test the response of a patient’s tumor
to multiple oncology drugs or drug combinations. The process begins by implanting a fresh fragment of the
customer/patient’s tumor, typically received within four to twenty-four hours of surgery or biopsy, in a small colony of
immune compromised mice. This colony is then expanded until a sufficient number of mice are available for
testing. At that point, the colony is allocated to different groups, and each mouse in a group is dosed with a different
drug or drug combination. The response of the tumor in each mouse is tracked over time and analyzed to determine
which drug or drug combination is providing the highest level of tumor growth inhibition. Our data demonstrates that
there is high correlation between the response of the tumor in mice to drugs with the response of the tumor in the
customer/patient from whom the tumor was originated.

In addition to our core product, we also offer related personalized oncology services to our customers including

personalized tumor panels. Personalized tumor panels are designed to offer our customers/patients access to world

renowned oncologists with expertise in particular tumor types of interest. The physicians on the panel receive an

overview of the patient’s history of treatment and current status, typically from the treating physician and advanced
molecular and sensitivity testing (which might include our Tumorgraft testing), and offer insight into possible

treatments based on their expertise and the cutting edge information available to them from their academic institutions

and colleagues. These panels can be done in person or over the phone and can include from 3 to more than 15

physicians.

We rely on the internet, word of mouth and a small sales force to market these products to patients and physicians.
For the year ended April 30, 2011, our revenues from POS totaled $3,382,000, a 5% increase from the previous year.
Translational Oncology Solutions (“TOS”’) Business

Our TOS business utilizes our technology platform to assist pharmaceutical companies and biotechnology with the
drug development process. We provide studies that predict the efficacy of experimental oncology drugs or approved
drugs as stand-alone therapies or in combination with other drugs. These studies include in vivo studies that rely on
implanting multiple tumors from our tumorbank in mice and testing the therapy of interest on these tumors. Studies
may also include bioinformatics analysis that reveal the differences in the genetic signatures of the tumors that
responded to a therapy as compared to the tumors that did not respond. Our studies can be used to determine which
types of cancer, if any, are inhibited by a drug. The studies can also be used to identify specific sub-populations, often
characterized by particular genetic mutations, that are differentially sensitive or resistant to a drug or drug
combination. These studies, used in pre-clinical testing or during phase 1 of a clinical trial, can help guide the clinical
development path of new compounds and find new indications or combinations for compounds that are already
approved by the FDA. The results can lead to lower costs and shorter timeframes for drug development.

Our sales and marketing efforts are dependent on a dedicated sales force that sells directly to pharmaceutical and
biotechnology companies.
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For the year ended April 30, 2011, our revenues from TOS services totaled $3,500,000, an increase of 107% over
2010.

Operations
Until recently, we have relied solely on a single clinical research organization for substantially all of our in vivo

studies and tumorbank development. During the fourth quarter of 2011, we started the process of developing in-house
capabilities to supplement the activities of the clinical research organization.
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In-licensed Compounds

Historically, our strategy was to use our technology platform to identify promising compounds that could be
in-licensed during the preclinical phase. The strategy was to invest in the clinical development of these compounds
and then seek a partner that would bring them to market in exchange for some combination of upfront payments,
milestone payments and royalties on sales. Since 2007, the company pursued this strategy with four compounds. All
four of these compounds were subjected to Tumorgraft testing, and the results of one of the compounds warranted
further investment.

During 2011, we changed our strategy and no longer intend to in-license additional compounds. We have refocused
the Company on developing advanced technologies to personalize the development and use of oncology drugs. We
intend to continue the development of the compound which warranted further investment and we are seeking a partner
to finance the future development of the product.

Competition

Our Tumorgraft Technology Platform is proprietary and requires significant know-how to both initiate and operate,
but is not patented. It is, therefore, possible for competitors to develop other implantation procedures or to discover
the same procedures utilized by the Company that could compete with the Company in its market. Competition our
industry is intense and based significantly on scientific, technological and market forces. These factors include the
availability of patent and other protection for technology and products, the ability to commercialize technological
developments and the ability to obtain government approval for testing, manufacturing and marketing. The Company
faces significant competition from other healthcare companies in the United States and abroad. The majority of these
competitors are and will be substantially larger than the Company, and have substantially greater resources and
operating histories. There can be no assurance that developments by other companies will not render our products or
technologies obsolete or noncompetitive or that we will be able to keep pace with the technological or product
developments of our competitors. These companies, as well as academic institutions, governmental agencies and
private research organizations also compete with us in recruiting and retaining highly qualified scientific, technical
and professional personnel and consultants.

Patent Applications

It is our intention to protect our proprietary property through the filing of United States and international patent
applications, both broad and specific, where necessary and reasonable. In February 2007, we acquired the patent
rights to two BPU sulfur analog compounds that have shown promising potent activity against in vitro and in vivo
models of prostate and pancreatic cancer. The acquired rights include pending United States Patent Application no.
11/673,519 and corresponding international patent application (PCT/US2006/014449) filed under the Patent
Cooperation Treaty (“PCT”), both entitled Design and Synthesis of Novel Tubulin. We are no longer pursuing the
development of this compound or the international patent application. The patent application was terminated in April
2011.

Research and Development

For the years ended April 30, 2011 and 2010, we spent approximately $2,951,000 and $2,622,000, respectively, on
research and development to develop its Tumorgraft Technology Platform and complete preclinical trials related to its
four drug compounds. The increase from 2010 to 2011 was primarily related to increased spending on our technology

platform and tumorgraft testing on in-licensed compounds.

Government Regulation
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The research, development and marketing of products are subject to federal, state, local, or foreign legislation or
regulation, including the interpretation of and compliance with existing, proposed, and future regulatory requirements
imposed by the United States Food and Drug Administration (“FDA”) and by comparable authorities in other countries.
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Employees

As of April 30, 2011, we had 18 full-time employees, including 7 with doctoral or other advanced degrees. Of our
workforce, 6 employees are engaged in research and development and laboratory operations, 7 are engaged in sales
and marketing and 5 are engaged in finance and administration. None of our employees are represented by a labor
union or covered by collective bargaining agreements. We have never experienced a work stoppage and believe our
relationship with our employees is good.

Company History

Our predecessor was incorporated under the laws of the State of Delaware on June 4, 1985, as “International Group,
Inc.” In September 1985, we completed a public offering and shortly thereafter, acquired the world-wide rights to the
Champions sports-theme restaurant concept and changed our name to “Champions Sports, Inc.” In November 1997, we
sold our Champions service mark and concept to Marriott International, Inc. and until 2005, were a consultant to
Marriott International, Inc. and operated one Champions sports bar restaurant. In January 2007, we changed our
business direction to focus on biotechnology and subsequently changed our name to Champions Biotechnology,
Inc. In April 2011, we changed our name to Champions Oncology, Inc. to reflect the Company's new strategic focus
on developing advanced technologies to personalize the development and use of oncology drugs.

Available Information

Our internet website address is www.championsoncology.com. Through our website, we make available, free of
charge, access to all reports filed with the U.S. Securities and Exchange Commission (“SEC”), including our Annual
Reports on Form 10-K, our Quarterly Reports on Form 10-Q, our Current Reports on Form 8-K, and amendments to
those reports, as filed with or furnished to the SEC pursuant to Section 13(a) or 15(d) of the Exchange Act of 1934, as
amended, as soon as reasonably practicable after we electronically file such material with, or furnish it to, the
SEC. Copies of any materials we file with, or furnish to, the SEC can also be obtained free of charge through the
SEC’s website at http://www.sec.gov or at the SEC’s Public Reference Room at 100 F Street, N.E., Room 1580,
Washington, DC 20549. You may obtain information on the operation of the Public Reference Room by calling the
SEC at 1-800-SEC-0330.

Item 1A. Risk Factors
You should carefully consider the risks described below together with all of the other information included in this
report. The risks and uncertainties described below are not the only ones we face. Additional risks not presently

known, or those we currently consider insignificant, may also impair our business operations in the future.

We historically incurred losses from operating activities, expect losses for the foreseeable future, require significant
capital and may never achieve profitability.

For the years ended April 30, 2011 and 2010, the Company had a net loss of $3,791,000 and $2,923,000,
respectively. As of April 30, 2011, the Company has an accumulated deficit of $16,471,000.

The amount of these losses may vary significantly from year-to-year and quarter-to-quarter and will depend on,
among other factors:

o the timing and cost of development for our preclinical platform, products and technology;
o the cost of building out our Tumorgraft Technology Platform;
. the cost and rate of progress toward growing our Personalized Oncology Solutions business;

10
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. the cost and rate of progress toward building our sales forces;
o the cost of acquiring and operating our own laboratory and animal testing facilities;
° the cost of securing and defending our intellectual property;
. the timing and cost of obtaining necessary regulatory approvals;
e the cost of expanding and building out the infrastructure of our United States and overseas operations; and
. the cost incurred in hiring and maintaining qualified personnel;

Currently, the Company derives revenue from two sources: POS and TOS services, while pursuing development
efforts to develop its bioinformatics and Tumorgraft Technology Platform. In addition, we are building our sales and
marketing operations to grow our TOS and POS services. Accordingly, we expect to generate operating losses in the
future until such time as we are able to generate more significant revenues.

11
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To become profitable, we will need to generate revenues to off-set our operating costs, including our research and
development and general and administrative expenses. We may not achieve or, if achieved, sustain our revenue or
profit objectives. Our losses may increase in the future, and, ultimately, we may have to cease operations.

In order to grow revenues, we must invest capital to implement our sales and marketing effort and to successfully
develop our bioinformatics and Tumorgraft Technology Platform. Because we do not have a history of commercial
efforts, our sales and marketing efforts may never generate significant revenues or achieve profitability. If we must
devote a substantial amount of time to raising capital, it will delay our ability to achieve our business goals within the
time frames that we now expect, which could increase the amount of capital we need. In addition, the amount of time
expended by our management on fundraising distracts them from concentrating on our business affairs.

The Company currently uses third party laboratory and animal facilities.

Currently, we do not own our own laboratory and animal facility. Although we are in the process of implementing our
own laboratory facilities, our cost of out-sourced testing may be higher than if we performed the services on our own.
Further, although we have quality control provision in our contracts with such third parties, we may not be assured
that the work being performed on our behalf will meet the quality standards and timelines we would have met if we
were controlling the work directly within our facility.

We have limited experience marketing and selling our services and may need to rely on third parties to successfully
market and sell our products and generate revenues.

We need to continue building a marketing and sales function or enter into agreements with consultants to market our
products. Our ability to gain market acceptance and generate revenues will be substantially dependent upon our ability
to successfully market our services and/or enter into such agreements on favorable terms and to manage the efforts of
those employees or service providers, as the case may be. If we are not successful in building market share,
profitability and our future prospects will not be realized

We have very limited staffing and will continue to be dependent upon key employees.

Our success, currently, is dependent upon the efforts of 18 full-time employees, the loss of the services of one or more
of which would have a material adverse affect on our business and financial condition. We intend to continue to
develop our management team and attract and retain qualified personnel in all functional areas to expand and grow our
business. This may be difficult in the healthcare industry where competition for skilled personnel is intense, even as
the United States has seen an overall downturn in its economy.

Because our industry is very competitive and many of our competitors have substantially greater capital resources and
more experience in research and development, we may not succeed in developing our products and technologies and
having them brought to market.

We are engaged in a rapidly changing and highly competitive field. Potential competitors in the United States and
abroad are numerous and include pharmaceutical and biotechnology companies, most of which have substantially
greater capital resources and more experience in research and development capabilities. Furthermore, new companies
will likely enter our market from the United States and abroad as scientific developments surrounding other cancer
therapies continue to accelerate in the multibillion dollar oncology marketplace. Our competitors may succeed in
obtaining patent protection, receiving FDA approval or commercialization of similar competing drug compounds
before we do. In addition, academic institutions, hospitals, governmental agencies and other public and private
research organizations are also conducting research, seeking patent protection and may develop and commercially
introduce competing products or technologies on their own or through joint ventures. If one or more of our

12
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competitors succeed in developing similar technologies and products more rapidly than we do, commercially
introducing such technologies and products to the marketplace prior to introduction of our products, or if these
competing technologies and products are more effective or successful than any of those that we currently are
developing or will develop, our results of operation will be significantly adversely affected.

If we are unable to protect our intellectual property, we may not be able to compete as effectively.

It is important in the healthcare industry to obtain patent and trade secret protection for new technologies, products
and processes. Our success will depend, in part, upon our ability to obtain, enjoy and enforce protection for any
products we develop or acquire under United States and foreign patent laws and other intellectual property laws,
preserve the confidentiality of our trade secrets and operate without infringing the proprietary rights of third parties.

13
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Where appropriate, we will seek patent protection for certain aspects of our technology. However, our owned and
licensed patents and patent applications may not ensure the protection of our intellectual property for a number of
reasons, including:

. Our Tumorgraft Technology Platform is proprietary and requires significant know-how to both initiate and
operate, but is not patented. It is, therefore, possible for competitors to develop other implantation
procedures, or to discover the same procedures utilized by us, that could compete with us in our market.

o[f we are successful in obtaining our patents, competitors may interfere with our patents and patent process in a
variety of ways. Competitors may claim that they invented the claimed invention before us or may claim that we are
infringing on their patents and, therefore, we cannot use our technology as claimed under our patent. Competitors
may also have our patents reexamined by showing the patent examiner that the invention was not original or novel
or was obvious.

*We are in the process of developing our proposed products and technologies. The mere receipt of a patent does not
necessarily provide practical protection. If we receive a patent with a narrow scope, then it will be easier for
competitors to design products that do not infringe on our patent. Even if the development of our proposed products
is successful and approval for sale is obtained, there can be no assurance that applicable patent coverage, if any, will
not have expired or will not expire shortly after this approval. Any expiration of the applicable patent could have a
material adverse effect on the sales and profitability of our proposed product.

¢ Obtaining and enforcing patents is expensive and may require significant time by our management. In litigation, a
competitor could claim that our issued patents are not valid for a number of reasons. If the court agrees, we would
lose protection on products covered by those patents.

* We also may support and collaborate in research conducted by government organizations or universities. We cannot
guarantee that we will be able to acquire any exclusive rights to technology or products derived from these
collaborations. Obtaining the required or necessary licenses or rights from such collaborative research can be time
consuming and expensive. If we do not obtain required licenses or rights, we could encounter delays in product
development while we attempt to design around other patents or we may be prohibited from developing,
manufacturing or selling products requiring these licenses. There is also a risk that disputes may arise as to the
rights to technology or products developed in collaboration with other parties.

e[t also is unclear whether efforts to secure our trade secrets will provide useful protection. While we will use
reasonable efforts to protect our trade secrets, our employees or consultants may unintentionally or willfully
disclose our proprietary information to competitors resulting in a loss of protection. Enforcing a claim that someone
else illegally obtained and is using our trade secrets, like patent litigation, is expensive and time consuming, and the
outcome is unpredictable. In addition, courts outside the United States are sometimes less willing to protect trade
secrets. Finally, our competitors may independently develop equivalent knowledge, methods and know-how.

Claims by others that our products infringe their patents or other intellectual property rights could adversely affect our
financial condition.

The healthcare industry has been characterized by frequent litigation regarding patent and other intellectual property
rights. Patent applications are maintained in secrecy in the United States and also are maintained in secrecy outside the
United States until the application is published. Accordingly, we can conduct only limited searches to determine
whether our technology infringes the patents or patent applications of others. Any claims of patent infringement
asserted by third parties would be time-consuming and could likely:

o result in costly litigation;
. divert the time and attention of our technical personnel and management;
o cause product development delays;
o require us to develop non-infringing technology; or
. require us to enter into royalty or licensing agreements.

14



Edgar Filing: CHAMPIONS ONCOLOGY, INC. - Form 10-K

Although patent and intellectual property disputes in the biotechnology industry have often been settled through
licensing or similar arrangements, costs associated with these arrangements may be substantial and often require the
payment of ongoing royalties, which could hurt our gross margins. In addition, we cannot be sure that the necessary
licenses would be available to us on satisfactory terms, or that we could redesign our products or processes to avoid
infringement, if necessary. Accordingly, an adverse determination in a judicial or administrative proceeding, or the
failure to obtain necessary licenses, could prevent us from developing, manufacturing and selling some of our
products, which could harm our business, financial condition and operating results.

15
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If any of our products that we license or partner with pharmaceutical and/or biotechnology companies fail to obtain
regulatory approval or if approval is delayed or withdrawn, we may be unable to generate revenue from the sale or
license of our products.

Our products are subject to federal, state, local, or foreign legislation or regulation, including the interpretation of and
compliance with existing, proposed, and future regulatory requirements imposed by the FDA in the United States and
by comparable authorities in other countries. In the United States, approval of the FDA has to be obtained for each
drug to be commercialized. The FDA approval process is typically lengthy and expensive, and approval is never
certain. Products to be commercialized abroad are subject to similar foreign government regulation.

Generally, only a very small percentage of newly discovered pharmaceutical products that enter preclinical
development are approved for sale. Because of the risks and uncertainties in biopharmaceutical development, our
proposed drug products could take a significantly longer time to gain regulatory approval than we expect or may never
gain approval. If regulatory approval is delayed or never obtained, our management’s credibility, the value of our
Company, our operating results and liquidity might be adversely affected. Furthermore, even if a product gains
regulatory approval, the product and the manufacturer of the product may be subject to continuing regulatory review.
Even after obtaining regulatory approval, such approval may entail limitations on the indicated uses for which the
product may be marketed. Moreover, a marketed product, its manufacturer, its manufacturing facilities, and its
suppliers are subject to continual review and periodic inspections. Discovery of previously unknown problems, or the
exacerbation of problems previously deemed acceptable, with the product, manufacturer, or facility may result in
restrictions on such product or manufacturer, potentially including withdrawal of the product from the market.

Because the healthcare industry is heavily regulated, we face significant costs and uncertainties associated with our
efforts to comply with applicable regulations. Should we fail to comply, we could experience material adverse effects
on our business, financial position and results of operations, and the market value of our common stock could decline.

The biotechnology industry is subject to regulation by various federal and state governmental authorities. For
example, we must comply with FDA requirements with respect to the development of our proposed products and our
early clinical trials, and if any of our proposed products are approved, the manufacture, labeling, sale, distribution,
marketing, advertising and promotion of our products. Failure to comply with FDA and other governmental
regulations can result in fines, disgorgement, unanticipated compliance expenditures, recall or seizure of products,
total or partial suspension of production and/or distribution, suspension of the FDA’s review of New Drug
Applications (“NDA’s”), enforcement actions, injunctions and criminal prosecution. Under certain circumstances, the
FDA also has the authority to revoke previously granted drug approvals. Despite our efforts at compliance, there is no
guarantee that we may not be deemed to be deficient in some manner in the future. If we were deemed to be deficient

in any significant way, our business, financial position and results of operations could be materially affected.

If our CRO facility that handles a majority of our TOS studies and Tumorgraft Technology Platform development is
damaged or destroyed, our business would be negatively affected.

We currently utilize a single Contract Research Organizations (“CRO”) to perform a majority of our tumor studies and
develop and bank our Tumorgraft Technology Platform. If any of these facilities were to be significantly damaged or
destroyed, we could suffer a loss of some of our ongoing and future drug studies as well as our tumor bank. While we
believe that our CRO has risk management procedures in place and are insured against damage, such an event would
delay timelines and require additional time to restore operations back to the baseline. Additional means are being put
into place where our tumor bank will be housed in different locations to avoid a catastrophic event damaging this
asset.

Investment in our common stock may be diluted if we issue additional shares in the future.

16
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We may issue additional shares of common stock, which will reduce shareholders’ percentage ownership and may
dilute per share value. Our Certificate of Incorporation authorizes the issuance of 125,000,000 shares of common
stock. As of July 15, 2011, we had 49,490,000 shares of common stock issued and 46,403,000 shares outstanding. Of
the outstanding shares of common stock, 12,333,000 shares are accounted for as mezzanine financing, a classification
outside of permanent equity, due to certain contingent “put” features associated with such shares. The future issuance of
all or part of the remaining authorized common stock would result in substantial dilution in the percentage of the
common stock held by existing shareholders. The issuance of common stock for future services, acquisitions, or other
corporate actions may have the effect of diluting the value of the shares held by existing shareholders, and might have
an adverse effect on any market for our common stock.
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There is a limited trading market for our common stock, which may make it difficult for you to sell your shares.

Our common stock is quoted on the over-the-counter (“OTC”) Bulletin Board. Like many stocks quoted on the OTC
Bulletin Board, trading in our common stock is thin and characterized by wide fluctuations in trading prices, due to
many factors that may have little to do with our operations or business prospects. This volatility could depress the
market price of our common stock for reasons unrelated to operating performance. Moreover, trading on the OTC
Bulletin Board is often more sporadic and volatile than the trading on security exchanges like NASDAQ, American
Stock Exchange or New York Stock Exchange. Accordingly, you may have difficulty reselling your shares of our
common stock in short time periods.

The exercise of outstanding options and warrants may dilute current shareholders.

As of July 15, 2011, there were outstanding warrants and options to purchase approximately 16,232,967 shares of our
common stock. The exercise of a substantial number of these outstanding warrants and options could adversely affect
our share price and dilute current shareholders.

Our stock price is volatile.

The stock market in general and the market for biotechnology companies in particular have experienced extreme
volatility that has often been unrelated to the operating performance of particular companies. As a result of this
volatility, investors may not be able to sell their common stock at or above the price they paid for it. The market price
for our common stock may be influenced by many factors, including:

o results of clinical trials of our drug compounds or those of our competitors;
o regulatory development in the United States and foreign countries;
o variations in our financial results or those of companies that are perceived to be similar to us;
. changes in the healthcare payment system;
® announcements by us of significant acquisition, strategic partnerships, joint ventures or capital commitments;

. sales of significant shares of stock by large investors;

o intellectual property, product liability, or other litigation against us;
o the loss of a key development partner or CRO; and

. the other key facts described in this “Risk Factors” section.

Our common stock may be deemed a “penny stock,” which would make it more difficult for you to sell your shares.

Our common stock is subject to the “penny stock” rules adopted under Section 15(g) of the Securities Exchange Act of
1934, as amended (the “Exchange Act”). These rules require, among other things, that brokers who trade penny stock
complete certain documentation, make suitability inquiries of investors and provide investors with certain information
concerning trading in the security, including a risk disclosure document and quote information under certain
circumstances. Many brokers have decided not to trade penny stocks because of the requirements of the penny stock
rules and, as a result, the number of broker-dealers willing to act as market makers in such securities is limited. If we
remain subject to the penny stock rules for any significant period, it could have an adverse effect on the market, if any,
for our common stock. Because our common stock is subject to the penny stock rules, you may find it more difficult
to dispose of the shares of our common stock that you have purchased.

Certain provisions of Delaware law and of our charter and bylaws contain provisions that could delay and discourage
takeover attempts and any attempts to replace our current management by shareholders.
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Certain provisions of our certificate of incorporation and bylaws, and applicable provisions of Delaware corporate
law, could make it difficult for or prevent a third party from acquiring control of us or changing our Board of
Directors and management. These provisions include:

e the ability of our Board of Directors to issue preferred stock with voting or other rights or preferences; and

erequirements that our stockholders comply with advance notice procedures in order to nominate compounds for
election to our Board of Directors or to place stockholders’ proposals on the agenda for consideration at meetings of
stockholders.

10
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Insiders own a significant amount of the outstanding common stock.

Insiders own a significant amount of our outstanding common stock which could discourage takeover attempts.
Item 1B. Unresolved Staff Comments

None.

Item 2. Properties

We lease approximately 1,200 square feet of space at 855 N. Wolfe Street, Suite 619, Baltimore, MD 21205 which
serves as our corporate headquarters. The facility also includes laboratories where we conduct operations related to
our primary service offerings. The lease expires in 2014. During fiscal 2011, we incurred $52,800 of rental costs
related to this lease.

During the fourth quarter of fiscal 2010, we commenced the process of closing our Tempe, Arizona corporate office
and consolidating our corporate administrative functions to our headquarters in Baltimore, Maryland. The Company
is contractually committed to lease the Tempe, Arizona office space until May 31, 2011 at a rental cost of $4,750 per
month. In April 2010, we executed a sublease for the Tempe office space with an independent third party for $3,050
per month for the remaining term of the lease. During fiscal 2011, we incurred rental costs of $56,500 offset by
$34,950 of rental receipts related to this lease.

In 2011, we executed a lease for office space at 17 Hatidhar Street, Ra’anana, Israel which serves as office
headquarters for Champions Oncology, Israel. The lease began in February 2011 and expires July 2012. During fiscal

2011, we incurred $13,758 rental costs related to this lease.

In April 2011, we executed a lease for approximately 3,786 square feet of office space at One University Plaza,

Hackensack, NJ 07601. The lease began in May 2011 and expires April 2014. During fiscal 2011, we incurred no

rental costs related to this lease.

Item 3. Legal Proceedings

None.

11
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PART II

Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities

Principal Market or Markets

The following information sets forth the high and low quotation price for our common stock for each quarter within
the last two fiscal years. Our common stock (symbol CSBR) is traded over-the-counter and quoted on the electronic
Bulletin Board maintained by the National Association of Securities Dealers. The quotations represent prices between
dealers and do not reflect the retailer markups, markdowns or commissions, and may not represent actual
transactions. Our securities are presently classified as “Penny Stocks” as defined by existing securities laws. This
classification places significant restrictions upon broker-dealers desiring to make a market in such securities. High
and low closing prices for our common stock for the last two fiscal years were:

High Low
Fiscal Year Ended April 30, 2011:
First quarter $ 099 $ 0.60
Second quarter 0.95 0.60
Third quarter 0.99 0.70
Fourth quarter 1.25 0.40
Fiscal Year Ended April 30, 2010:
First quarter $ 1.07 $ 0.76
Second quarter 0.95 0.55
Third quarter 0.95 0.65
Fourth quarter 1.10 0.75

Approximate Number of Holders of Common Stock

As of July 15, 2011, there were approximately 2,153 record holders of the Company’s common stock.

Dividends

Holders of our common stock and redeemable common stock are entitled to receive such dividends as may be
declared by our Board of Directors. No dividends have been paid with respect to our common stock and redeemable
stock common stock and no dividends are anticipated to be paid in the foreseeable future. Any future decisions as to
the payment of dividends will be at the discretion of our Board of Directors, subject to applicable law.

Securities Authorized for Issuance Under Equity Compensation Plans

The information regarding securities authorized for issuance under our equity compensation plans is disclosed in Item
12 “Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters.”

Recent Sales by the Company of Unregistered Securities
During April 2011, we received gross proceeds of $9.4 million from the private placement of 12,533,333 shares of our
unregistered common stock and 1,266,667 warrants to purchase common shares at $0.90 per share with a term of five

years (see Note 7 of the consolidated financial statements included in Item 15 for further discussion). These
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unregistered securities were sold to accredited investors exempt from registration as provided by Section 4(2) of the

Securities Act of 1933 and Regulation D. We incurred approximately $0.3 million in direct and incremental costs
related to the offering.
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Repurchases of Securities

The following table sets forth information with respect to purchases of common stock by us or any affiliated
purchasers during our fiscal fourth quarter ended April 30, 2011:

Total Number of
Shares Purchased
Total Average as Part of
Number of Price Publicly
Shares Paid per Announced Plans
Period Purchased Share or Programs
February 2011 - $ 0.00 -
March 2011 — $ 0.00 -
April 2011 2,000,000 $ .048 2,000,000
Total 2,000,000 $ 0.48 2,000,000

In May 2009, the Board of Directors approved a stock repurchase agreement with a Board member which obligated

the Company to purchase up to approximately $407,000 of the Company’s common stock held by the Board member
over the next two years providing that the Board member continues his services under a consulting agreement

executed concurrently with the stock repurchase agreement. Under the stock repurchase agreement, the Company

made an initial purchase of $125,000 of Company’s shares of common stock, with additional quarterly repurchases
thereafter through April 2011 provided the consulting agreement remains in effect. The purchase price per share of

the common stock for each purchase would be equal to the lesser price of $0.50 or 50% of the average closing price of

the stock as quoted on the OTC Bulletin Board for the 30-day trading period ending on the day before the date of each

purchase as long as the consulting agreement remains in effect.

Effective May 2010, the Company terminated the consulting agreement with the Board member which
correspondingly terminated the stock repurchase agreement. Under the terms of the stock repurchase agreement, the
Company, at its option for one year following the termination of the consulting agreement, may purchase all or any
part of the 2,250,000 shares that have not been previously purchased, subject to the pricing formula described above.
In April 2011, the Company repurchased 2,000,000 shares of the Company’s common stock for $960,000

Under the agreement, the Company has paid this Board member approximately $1,252,000 for the purchase of
2,646,172 shares of our common stock as of April 30, 2011.

Item 6. Selected Financial Data

Not applicable.

Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

You should read the following discussion and analysis together with our consolidated financial statements and the
related notes included elsewhere in this Annual Report on Form 10-K. This discussion contains forward-looking
statements that are based on our current expectations, estimates and projections about our business and
operations. Our actual results may differ materially from those currently anticipated and expressed in such
forward-looking statements as a result of a number of factors, including those we discuss under Item 1A — “Risk Factors”
and elsewhere in this Annual Report.

Overview and Recent Developments
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As explained above in Item 1, “Business”, our operations have recently been refocused to emphasise our POS and TOS
lines of business. We also plan to continue our research and development efforts to expand our Tumorgraft
Technology Platform technology in order to expand our TOS program.

Results of Operations

The following table summarizes our operating results for the periods presented below:

13
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For the Years Ended April 30,

% of % of %
2011 Revenue 2010 Revenue Change

Operating revenue:
Personalized oncology solutions $3,382,000 49.1 % $3,206,000 65.5 % 5.5 %
Translational oncology solutions 3,500,000 50.9 1,687,000 34.5 107.5
Total operating revenue 6,882,000 100.0 4,893,000 100.0 40.6
Costs and operating expenses:
Cost of personalized oncology solutions 1,604,000 23.3 1,117,000 22.8 43.6
Cost of translational oncology solutions 1,538,000 22.3 798,000 16.3 92.7
Research and development 2,951,000 42.9 2,622,000 53.6 12.5
Sales and marketing 1,413,000 20.5 517,000 10.6 173.3
General and administrative 4,611,000 67.0 2,767,000 56.6 66.6
Total costs and operating expenses 12,117,000 176.1 7,821,000 159.8 54.9
Loss from operations (5,235,000 ) (76.1 ) (2,928,000) (59.8 ) 78.8
Other Income 1,444,000 21.0 5,000 0.1 28,780
Net loss before income tax expense (3,791,000 ) (55.1 ) $(2,923,000)
Income tax expense 11,000 0.2 - -
Net loss $(3,802,000) (55.2 )% $(2,923,000) (59.7 )% 30 %

Operating Revenues

Operating revenues for the years ended April 30, 2011 and 2010 were $6.9 million and $4.9 million, respectively, an
increase of $2.0 million, or 41%.

Personalized oncology solutions revenues were $3.4 million and $3.2 million for the years ended April 30, 2011 and
2010, respectively, an increase of $0.2 million, or 5%. The increase in POS revenues was due primarily to the
increase in the number of panels.

Translational oncology solutions revenues were $3.5 million and $1.7 million for the years ended April 30, 2011 and
2010, respectively, an increase of $1.8 million or 108%. The increase in TOS revenues was driven by our efforts of
our new sales force established in the first quarter of 2011.

Cost of Personalized Oncology Solutions

Cost of POS for the years ended April 30, 2011 and 2010 were $1.6 million and $1.1 million, respectively, an increase
of $0.5 million, or 44%. The increase in costs was due to the increased volume of POS business. For the years ended
April 30, 2011 and 2010, gross margins for POS was 53% and 65%, respectively. The decrease in gross margin was
attributable to the reduction in POS prices.

Cost of Translational Oncology Solutions

Cost of TOS for the years ended April 30, 2011 and 2010 were $1.5 million and $0.8 million, respectively, an increase
of $0.7 million, or 93%. The increase in costs was due to the increased volume of TOS business. For the years ended
April 30, 2011 and 2010, gross margins for TOS was 56% and 53%, respectively.

Research and Development
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Research and development expenses for the years ended April 30, 2011 and 2010 were $3.0 million and $2.6 million,
respectively, an increase of $0.4 million, or 12%. The increase from 2010 to 2011 was primarily related to increase
spending on our technology platform and tumorgraft testing on the in-licensed compounds.
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Sales and Marketing

Sales and Marketing expenses for the years ended April 30, 2011 and 2010 were $1.4 million and $0.5 million,
respectively, an increase of $0.9 million, or 173%. The increase was primarily due to the hiring of an additional 5
sales force employees and incurring approximately $300,000 in new marketing efforts in fiscal year 2011.

General and Administrative

General and administrative expenses for the years ended April 30, 2011 and 2010 were $4.6 million and $2.8 million,
respectively, an increase of $1.8 million, or 67%. The increase was primarily due to $2.3 million of non-cash
stock-based compensation expense related to the options issued to our Chief Executive Officer and President.

Other Income (Expense)

Other income for the years ended April 30, 2011 and 2010 was $1.5 million and $5,000, respectively, an increase of
$1.5 million. The increase was attributable to a one-time grant approximately $1.5 million recognized for qualifying
expenses incurred under the Qualifying Therapeutic Discovery Project program administered under Section 48D of
the Internal Revenue Code, slightly offset by a charge of $36,000 for the change in fair value of warrants that are
accounted for as liabilities and are described further below and in Note 7 to the accompanying Consolidated Financial
Statements included in Item 15. The Company will continue to adjust the warrant liability for changes in fair value
until the earlier of the exercise of the warrants, at which time the liability will be reclassified to stockholders' equity,
or expiration of the warrants. This change in fair value of warrant liability was a result of revaluing the warrant
liability based on the Monte Carlo simulation valuation model, impacted primarily by the quoted price of the
Company's common stock. The revaluation of the warrant liability has no impact on our cash balances.

Liquidity and Capital Resources

Our liquidity needs have typically arisen from the funding of our research and development programs and the launch
of new products, working capital requirements and other strategic initiatives. In the past, we have met these cash
requirements through our cash and cash equivalents, working capital management and proceeds from certain private
placements of our securities. As of April 30, 2011, we had working capital of $8.3 million and cash and cash
equivalents of $10.5 million. We believe that our cash and cash equivalents on hand at April 30, 2011 are adequate to
fund operations for at least the next twelve months.

On March 24, 2011, we entered into a Securities Purchase Agreement with several accredited investors for the sale to
the investors of an aggregate 12,533,333 shares of the Company’s common stock at a purchase price of $0.75 per
share, or an aggregate of $9,400,000, of which, $500,000 was sold to officers and directors of the Company. As part
of this transaction, the we issued warrants to purchase an aggregate 1,010,000 shares of common stock at an exercise
price of $0.90 per share. These warrants expire five years after the closing date, which occurred on April 4,

2011. The Securities Purchase Agreement contains certain anti-dilution protections for the investors and certain
registration rights with respect to the shares of common stock issued to the investors. Furthermore, investors will
have the right to require the Company to repurchase the purchased common shares held (the “Put Option”) for cash for
$0.75 per share upon a change of control or sale of substantially all of the company’s assets. The Put Option will
terminate upon the achievement of certain financial milestones by the Company, the sale of 25% of the common
shares purchased by an investor, with respect only to the shares owned by such investor, or in certain other
circumstances as outlined in the Securities Purchase Agreement.

The warrants issued in connection with the Securities Purchase Agreement contain certain exercise price reset
provisions. Under these provisions, the exercise price of the warrants may be adjusted downward should the
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