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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549
 _________________________________________________________
FORM 10-K
 _________________________________________________________
xANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the fiscal year ended December 31, 2018 
OR

¨TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF1934
For the transition period from                      to                     
Commission File Number 1-8174
 _________________________________________________________
DUCOMMUN INCORPORATED
(Exact name of registrant as specified in its charter)
 _________________________________________________________
Delaware 95-0693330
(State or other jurisdiction of
incorporation or organization)
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200 Sandpointe Avenue, Suite 700, Santa Ana, California 92707-5759
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Registrant’s telephone number, including area code: (657) 335-3665
Securities registered pursuant to Section 12(b) of the Act:
Title of each class Name of each exchange on which registered
Common Stock, $.01 par value per share New York Stock Exchange
Securities registered pursuant to Section 12(g) of the Act:
None
(Title of class)
 _________________________________________________________
Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities
Act.    Yes  ¨    No  x
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the
Act.    Yes  ¨    No  x
Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the
Securities Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was
required to file such reports), and (2) has been subject to such filing requirements for the past 90 days.    Yes  x  No  ¨
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if
any, every Interactive Data File required to be submitted and posted pursuant to Rule 405 of Regulation S-T
(§232.405 of this chapter) during the preceding 12 months (or for such shorter period that the registrant was required
to submit and post such files).    Yes  x    No  ¨
Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K (§229.405 of this
chapter) is not contained herein, and will not be contained, to the best of registrant’s knowledge, in definitive proxy or
information statements incorporated by reference in Part III of this Form 10-K or any amendment to this Form 10-K. ¨
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Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer or
a smaller reporting company. See the definitions of “large accelerated filer,” “accelerated filer,” “smaller reporting
company,” and “emerging growth company” in Rule 12b-2 of the Exchange Act.

Large accelerated filer ¨Accelerated filer x

Non-accelerated filer ¨Smaller reporting company ¨

Emerging growth company ¨
If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition
period for complying with any new or revised financial accounting standards provided pursuant to Section 13(a) of the
Exchange Act.  ¨
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange
Act).    Yes  ¨    No  x
The aggregate market value of the voting and non-voting common equity held by non-affiliates computed by
reference to the price of which the common equity was last sold, or the average bid and asked price of such common
equity, as of the last business day of the registrant’s most recently completed second fiscal quarter ended June 30, 2018
was $377 million.
The number of shares of common stock outstanding on February 14, 2019 was 11,425,954.
DOCUMENTS INCORPORATED BY REFERENCE
The following documents are incorporated by reference:
(a) Proxy Statement for the 2019 Annual Meeting of Shareholders (the “2019 Proxy Statement”), incorporated partially
in Part III hereof.
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FORWARD-LOOKING STATEMENTS AND RISK FACTORS
This Annual Report on Form 10-K (“Form 10-K”) contains forward-looking statements within the meaning of
Section 27A of the Securities Act of 1933, Section 21E of the Securities Exchange Act of 1934 and the Private
Securities Litigation Reform Act of 1995. Forward-looking statements may be preceded by, followed by or include
the words “could,” “may,” “believe,” “expect,” “anticipate,” “plan,” “estimate,” “expect,” or similar expressions. These statements are
based on the beliefs and assumptions of our management. Generally, forward-looking statements include information
concerning our possible or assumed future actions, events or results of operations. Forward-looking statements
specifically include, without limitation, the information in this Form 10-K regarding: future sales, earnings, cash flow,
uses of cash and other measures of financial performance, projections or expectations for future operations, our plans
with respect to restructuring activities, completed acquisitions, future acquisitions and dispositions and expected
business opportunities that may be available to us.
Although we believe that the expectations reflected in the forward-looking statements are based on reasonable
assumptions, these forward-looking statements are subject to numerous factors, risks and uncertainties that could
cause actual outcomes and results to be materially different from those projected. We cannot guarantee future results,
performance or achievements. Moreover, neither we nor any other person assumes responsibility for the accuracy and
completeness of the forward-looking statements. All written and oral forward-looking statements made in connection
with this Form 10-K that are attributable to us or persons acting on our behalf are expressly qualified in their entirety
by “Risk Factors” contained within Part I, Item 1A of this Form 10-K and other cautionary statements included herein.
We are under no duty to update any of the forward-looking statements after the date of this Form 10-K to conform
such statements to actual results or to changes in our expectations.
The information in this Form 10-K is not a complete description of our business. There can be no assurance that other
factors will not affect the accuracy of these forward-looking statements or that our actual results will not differ
materially from the results anticipated in such forward-looking statements. While it is impossible to identify all such
factors, some factors that could cause actual results to differ materially from those estimated by us include, but are not
limited to, those factors or conditions described under Risk Factors contained within Part I, Item 1A of this Form 10-K
and the following:
•our ability to manage and otherwise comply with our covenants with respect to our outstanding indebtedness;
•our ability to service our indebtedness;

•our acquisitions, business combinations, joint ventures, divestitures, or restructuring activities may entail certainoperational and financial risks;
•the cyclicality of our end-use markets and the level of new commercial and military aircraft orders;
•industry and customer concentration;
•production rates for various commercial and military aircraft programs;
•the level of U.S. Government defense spending;

• compliance with applicable regulatory requirements and changes in regulatory requirements, including
regulatory requirements applicable to government contracts and sub-contracts;

•further consolidation of customers and suppliers in our markets;
•product performance and delivery;
•start-up costs, manufacturing inefficiencies and possible overruns on contracts;

•increased design, product development, manufacturing, supply chain and other risks and uncertainties associated withour growth strategy to become a supplier of higher-level assemblies;
•our ability to manage the risks associated with international operations and sales;
•possible goodwill and other asset impairments;
•economic and geopolitical developments and conditions;

• unfavorable developments in the global credit
markets;

•our ability to operate within highly competitive markets;
•technology changes and evolving industry and regulatory standards;
•the risk of environmental liabilities;
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•the risk of cyber security attacks; and
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•litigation with respect to us.
We caution the reader that undue reliance should not be placed on any forward-looking statements, which speak only
as of the date of this Form 10-K. We do not undertake any duty or responsibility to update any of these
forward-looking statements to reflect events or circumstances after the date of this Form 10-K or to reflect actual
outcomes.

PART I
ITEM 1. BUSINESS
GENERAL
Ducommun Incorporated (“Ducommun,” “the Company,” “we,” “us” or “our”) is a leading global provider of engineering and
manufacturing services for high-performance products and high-cost-of failure applications used primarily in the
aerospace and defense (“A&D”), industrial, medical and other industries (collectively, “Industrial”). Ducommun
differentiates itself as a full-service solution-based provider, offering a wide range of value-added advanced products
and services in our primary businesses of electronics, structures, and integrated solutions. We operate through two
primary business segments: Electronic Systems and Structural Systems. We are the successor to a business that was
founded in California in 1849 and reincorporated in Delaware in 1970.
ACQUISITIONS
Acquisitions have been an important element of our growth strategy. We have supplemented our organic growth by
identifying, acquiring and integrating acquisition opportunities that result in broader, more sophisticated product and
service offerings while diversifying and expanding our customer base and markets.
For example, on April 23, 2018, we acquired all the outstanding equity interests of Certified Thermoplastics Co., LLC
(the “CTP Acquisition”), a privately-held leader in precision profile extrusions and extruded assemblies of engineered
thermoplastic resins, compounds, and alloys for a wide range of commercial aerospace, defense, medical, and
industrial applications for $30.7 million (net of cash acquired), funded by drawing down on our revolving credit
facility. The CTP Acquisition is part of our strategy to diversify towards more customized, higher value, engineered
products with greater aftermarket potential.
PRODUCTS AND SERVICES
Business Segment Information
We operate through two primary strategic businesses Electronic Systems and Structural Systems, each of which is a
reportable segment. The results of operations among our operating segments vary due to differences in competitors,
customers, extent of proprietary deliverables and performance. Electronic Systems designs, engineers and
manufactures high-reliability electronic and electromechanical products used in worldwide technology-driven markets
including A&D and Industrial end-use markets. Electronic Systems’ product offerings primarily range from prototype
development to complex assemblies as discussed in more detail below. Structural Systems designs, engineers and
manufactures large, complex contoured aerostructure components and assemblies and supplies composite and metal
bonded structures and assemblies. Structural Systems’ products are primarily used on commercial aircraft, military
fixed-wing aircraft and military and commercial rotary-wing aircraft.
Electronic Systems
Electronic Systems has multiple major product offerings in electronics manufacturing for diverse, high-reliability
applications: complex cable assemblies and interconnect systems, printed circuit board assemblies, higher-level
electronic, electromechanical, and mechanical components and assemblies, and lightning diversion systems.
Components, assemblies, and lightning diversion products are provided principally for domestic and foreign
commercial and military fixed-wing aircraft, military and commercial rotary-wing aircraft and space programs.
Further, we provide select industrial high-reliability applications for the industrial, medical, and other end-use
markets. We build custom, high-performance electronics and electromechanical systems. Our products include
sophisticated radar enclosures, aircraft avionics racks and shipboard communications and control enclosures, printed
circuit board assemblies, cable assemblies, wire harnesses, and interconnect systems, lightning diversion strips, surge
suppressors, conformal shields and other high-level complex assemblies. Electronic Systems utilizes a
highly-integrated production process, including manufacturing, engineering, fabrication, machining, assembly,
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electronic integration, and related processes. Engineering, technical and program management services are provided to
a wide range of customers.
In response to customer needs and utilizing our in-depth engineering expertise, Electronic Systems is also considered
a leading supplier of engineered products including, illuminated pushbutton switches and panels for aviation and test
systems, microwave and millimeter switches and filters for radio frequency systems and test instrumentation, and
motors and resolvers for motion control.
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Electronic Systems also provides engineering expertise for aerospace system design, development, integration, and
testing. We leverage the knowledge base, capabilities, talent, and technologies of this focused capability into direct
support of our customers.
Structural Systems
Structural Systems has three major product offerings to support a global customer base: commercial aircraft, military
fixed-wing aircraft, and military and commercial rotary-wing aircraft. Our applications include structural components,
structural assemblies, bonded (metal and composite) components, and precision profile extrusions and extruded
assemblies. In the structural components products, Structural Systems provides design services, engineers, and
manufacturing of large complex contoured aluminum, titanium and Inconel aerostructure components for the
aerospace industry. Structural assembly products include winglets, engine components, and fuselage structural panels
for aircraft. Metal and composite bonded structures and assemblies products include aircraft wing spoilers, large
fuselage skins, rotor blades on rotary-wing aircraft and components, flight control surfaces and engine components.
To support these products, Structural Systems maintains advanced machine milling, stretch-forming, hot-forming,
metal bonding, composite layup, and chemical milling capabilities and has an extensive engineering capability to
support both design services and manufacturing.
AEROSPACE AND DEFENSE END-USE MARKETS OVERVIEW
Our largest end-use markets are the aerospace and defense markets and our revenues from these markets represented
92% of our total net revenues in 2018. These markets are serviced by suppliers which are stratified, from the lowest
value provided to the highest, into four tiers: Tier Three, Tier Two, Tier One and original equipment manufacturers
(“OEMs”). The OEMs provide the highest value and are also known as prime contractors (“Primes”). We derive a
significant portion of our revenues from subcontracts with OEMs. As the prime contractor for various programs and
platforms, the OEMs sell to their customers, who may include, depending upon the application, the U.S. Federal
Government, foreign, state and local governments, global commercial airline carriers, regional jet carriers and various
other customers. The OEMs also sell to global leasing companies that lease commercial aircraft. A significant portion
of our revenues is earned from subcontracts with the Primes. Tier Three suppliers principally provide components or
detailed parts. Tier Two suppliers provide more complex, value-added parts and may also assume more design risk,
manufacturing risk, supply chain risk and project management risk than Tier Three suppliers. Tier One suppliers
manufacture aircraft sections and purchase assemblies. We currently compete primarily with Tier Two and Tier Three
suppliers. Our business growth strategy is to differentiate ourselves from competitors by providing more complex
assemblies to our customers as a higher value added supplier.
Commercial Aerospace End-Use Market
The commercial aerospace end-use market is highly cyclical and is impacted by the level of global air passenger
traffic in general, which in turn is influenced by global economic conditions, fleet fuel and maintenance costs and
geopolitical developments. Revenues from the commercial aerospace end-use market represented 48% of our total net
revenues for 2018.
Global economic growth, a primary driver for air travel, was above the long-term average of three percent in 2018.
Passenger traffic in 2018 is estimated to grow by almost seven percent, exceeding the long-term average of
approximately five percent. While growth was strong across all major world regions, there continues to be variation
between regions and airline business models. Airlines operating in Asia Pacific, Europe, and North America, as well
as low-cost-carriers globally, are currently leading the growth in passenger traffic.
In addition, airline financial performance also plays a role in the demand for new capacity. Airlines continue to focus
on increasing revenue through alliances, partnerships, new marketing initiatives, and effective leveraging of ancillary
services and related revenues. Airlines are also focusing on reducing costs and renewing fleets to leverage more
efficient airplanes. Net profits in 2018 are expected to approximate $32 billion.
Further, the availability of internal or external funding impacts commercial aircraft build rates. Failure of our
customers to obtain financing may result in cancellation or deferral of orders.
The long-term outlook for the industry continues to remain positive due to the fundamental drivers of air travel
demand: economic growth and the increasing propensity to travel due to increased trade, globalization, and improved
airline services driven by liberalization of air traffic rights between countries. The Boeing Company’s (“Boeing”) 20 year
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forecast projections in their 2018 Annual Report on Form 10-K filed with the Securities and Exchange Commission
(the “SEC”) projects a long-term average growth rate of almost five percent per year for passenger traffic and more than
four percent for cargo traffic. This is based on long-term global economic growth projections of almost three percent
average annual gross domestic product (“GDP”) growth, Boeing projects a $6 trillion market for more than 42,000 new
airplanes over the next 20 years. We believe we are well positioned given our product capabilities to participate in the
steady projected growth rate for commercial air traffic and build rates for large commercial aircraft for the airframe
manufacturing industry.
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Defense End-Use Market
Our defense end-use market includes products used in military and space, including technologies and structures
applications. The defense end-use market is highly cyclical and is impacted by the level of government defense
spending. Government defense spending is impacted by national defense policies and priorities, political climates,
fiscal budgetary constraints, U.S. Federal budget deficits, projected economic growth and the level of global military
or security threats, or other conflicts. Revenues from the military and space end-use market in 2018 represented 44%
of our total net revenues during 2018.
The Bipartisan Budget Act of 2018, passed in February 2018, raised the 2011 Budget Control Act spending caps for
fiscal years 2018 (“FY2018”), and 2019 (“FY2019”). The consolidated spending bills signed into law in September 2018
provide defense funding for FY2019, in compliance with the revised caps. These bills also provide FY2019
appropriations for most of the federal government.
In addition, there continues to be uncertainty with respect to program-level appropriations for the U.S. DoD and other
government agencies, including NASA. The 2011 Budget Control Act continues to mandate limits on U.S.
government discretionary spending for fiscal years 2020 (“FY2020”) and 2021 (“FY2021”). The lower budget caps will
take effect again in FY2020 and FY2021 unless Congress acts to raise the spending caps or to repeal or suspend the
law. As a result, continued budget uncertainty and the risk of future sequestration cuts remain. Future budget cuts or
investment priority changes could result in reductions, cancellations, and/or delays of existing contracts or programs.
Any of these impacts could have a material effect on the results of our operations, financial position, and/or cash
flows. For additional information related to our revenues from customers whose principal sales are to the U.S.
Government and our direct sales to the U.S. Government, see “Risk Factors” contained within Part I, Item 1A of this
Annual Report on Form 10-K (“Form 10-K”).
INDUSTRIAL END-USE MARKETS OVERVIEW
Our industrial, medical and other (collectively, “Industrial”) end-use markets are diverse and are impacted by the
customers’ needs for increasing electronic content and a desire to outsource. Factors expected to impact these markets
include capital and industrial goods spending and general economic conditions. Our products are used in heavy
industrial manufacturing systems and certain medical applications. Revenues from the Industrial end-use markets
were 8% of our total net revenues during 2018.
We believe our business in these markets is stable and we are well positioned in these markets.
SALES AND MARKETING
Our commercial revenues are substantially dependent on airframe manufacturers’ production rates of new aircraft.
Deliveries of new aircraft by airframe manufacturers are dependent on the financial capacity of its customers,
primarily airlines and leasing companies, to purchase the aircraft. Thus, revenues from commercial aircraft could be
affected as a result of changes in new aircraft orders, or the cancellation or deferral by airlines of purchases of ordered
aircraft. Further, our revenues from commercial aircraft programs could be affected by changes in our customers’
inventory levels and changes in our customers’ aircraft production build rates. In recent years, both major large aircraft
manufacturers, Boeing and Airbus, have announced higher build rates due to increases in production of existing
programs, including more fully-developed models, and by the introduction of new platforms.
Military components manufactured by us are employed in many of the country’s front-line fighters, bombers,
rotary-wing aircraft and support aircraft, as well as land and sea-based applications. Our defense business is
diversified among a number of military manufacturers and programs. In the space sector, we continue to support
various unmanned launch vehicle and satellite programs.
Our sales into the Industrial end-use markets are customer focused in the various markets and driven primarily by
their capital spending and manufacturing outsourcing demands.
We continue to broaden and diversify our customer base in the end-use markets we serve by providing innovative
product and service solutions through drawing on our core competencies, experience and technical expertise. Net
revenues related to military and space, commercial aerospace, and Industrial end-use markets in 2018 and 2017 were
as follows:
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Many of our contracts are fixed price contracts subject to termination at the convenience of the customer (as well as
for default). In the event of termination for convenience, the customer generally is required to pay the costs we have
incurred and certain other fees through the date of termination. Larger, long-term government subcontracts may have
provisions for milestone payments, progress payments or cash advances for purchase of inventory.
Our marketing efforts primarily consist of developing strong, long-term relationships with our customers, which
provide the basis for future sales. These close relationships allow us to gain a better insight into each customer’s
business needs, identify ways to provide greater value to the customer, and allow us to be designed in early in various
products and/or high volume products.
SEASONALITY
The timing of our revenues is governed by the purchasing patterns of our customers, and, as a result, we may not
generate revenues equally during the year. However, no material portion of our business is considered to be seasonal.
MAJOR CUSTOMERS
We currently generate the majority of our revenues from the aerospace and defense industries. As a result, we have
significant revenues from certain customers. Boeing and Raytheon Company (“Raytheon”) were each greater than 10
percent and Lockheed Martin Corporation (“Lockheed Martin”) and Spirit AeroSystems Holdings, Inc. (“Spirit”) each
were five percent or greater of our 2018 or 2017 net revenues. Revenues from our top ten customers, including
Boeing, Lockheed Martin, Raytheon, and Spirit were 63% of total net revenues during 2018. Net revenues by major
customer for 2018 and 2017 were as follows: 
Net revenues from our customers, except the U.S. Government, are diversified over a number of different military and
space, commercial aerospace, industrial, medical and other products. For additional information on revenues from
major customers, see Note 17 to our consolidated financial statements included in Part IV, Item 15(a) of this Form
10-K.
RESEARCH AND DEVELOPMENT
We perform concurrent engineering with our customers and product development activities under our self-funded
programs, as well as under contracts with others. Concurrent engineering and product development activities are
performed for commercial, military and space applications.
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RAW MATERIALS AND COMPONENTS
Raw materials and components used in the manufacturing of our products include aluminum, titanium, steel and
carbon fibers, as well as a wide variety of electronic interconnect and circuit card assemblies and components. These
raw materials are generally available from a number of suppliers and are generally in adequate supply. However, from
time to time, we have experienced increases in lead times for and limited availability of, aluminum, titanium and
certain other raw materials and/or components. Moreover, certain components, supplies and raw materials for our
operations are purchased from single source suppliers and occasionally, directed by our customers. In such instances,
we strive to develop alternative sources and design modifications to minimize the potential for business interruptions.
COMPETITION
The markets we serve are highly competitive, and our products and services are affected by varying degrees of
competition. We compete worldwide with domestic and international companies in most markets. These companies
may have competitive advantages as a result of greater financial resources, economies of scale and bundled products
and services that we do not offer. Additional information related to competition is discussed in Risk Factors contained
within Part I, Item 1A of this Form 10-K. Our ability to compete depends principally upon the breadth of our technical
capabilities, the quality of our goods and services, competitive pricing, product performance, design and engineering
capabilities, new product innovation, the ability to solve specific customer needs, and customer relationships.
PATENTS AND LICENSES
We have several patents, but we do not believe that our operations are dependent upon any single patent or group of
patents. In general, we rely on technical superiority, continual product improvement, exclusive product features,
superior lead time, on-time delivery performance, quality, and customer relationships to maintain our competitive
advantage.
BACKLOG AND REMAINING PERFORMANCE OBLIGATIONS
We define backlog as potential revenue that is based on customer placed purchase orders (“POs”) and long-term
agreements (“LTAs”) with firm fixed price and firm delivery dates of 24 months or less. Backlog is subject to delivery
delays or program cancellations, which are beyond our control. Backlog is affected by timing differences in the
placement of customer orders and tends to be concentrated in several programs to a greater extent than our net
revenues. Backlog in Industrial markets tends to be of a shorter duration and is generally fulfilled within a three month
period. As a result of these factors, trends in our overall level of backlog may not be indicative of trends in our future
net revenues. Backlog was $864.4 million at December 31, 2018, compared to $726.5 million at December 31, 2017.
The increase in backlog was primarily in the commercial aerospace and military and space end-use markets.
We define remaining performance obligations as customer placed POs with firm fixed price and firm delivery dates.
The majority of the LTAs do not meet the definition of a contract under Accounting Standards Codification 606 (“ASC
606”) and thus, the backlog amount is greater than the remaining performance obligations amount as defined under
ASC 606. Similar to backlog, revenue based on remaining performance obligations is subject to delivery delays or
program cancellations, which are beyond our control. Remaining performance obligations were $722.8 million at
December 31, 2018.We anticipate recognizing an estimated $505.0 million of our remaining performance obligations
during 2019.
ENVIRONMENTAL MATTERS
Our business, operations and facilities are subject to numerous stringent federal, state and local environmental laws
and regulations issued by government agencies, including the Environmental Protection Agency (“EPA”). Among other
matters, these regulatory authorities impose requirements that regulate the emission, discharge, generation,
management, transport and disposal of hazardous and non-hazardous materials, pollutants and contaminants. These
regulations govern public and private response actions to hazardous or regulated substances that threaten to release or
have been released to the environment, or endanger human health, and they require us to obtain and maintain licenses
and permits in connection with our operations. We may also be required to investigate and remediate the effects of the
release or disposal of materials at sites associated with past and present operations. Additionally, this extensive
regulatory framework imposes significant compliance burdens and risks on us. We anticipate that capital expenditures
will continue to be required for the foreseeable future to upgrade and maintain our environmental compliance efforts,
however, we do not expect such expenditures to be material in 2019 and the foreseeable future.
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Structural Systems has been directed by California environmental agencies to investigate and take corrective action
for groundwater contamination at its facilities located in Adelanto (a.k.a., El Mirage) and Monrovia, California. Based
on currently available information, we have accrued $1.5 million at December 31, 2018 for our estimated liabilities
related to these sites. For further information, see Note 16 in the accompanying notes to consolidated financial
statements included in Part IV, Item
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15(a) of this Form 10-K. In addition, see Risk Factors contained within Part I, Item 1A of this Form 10-K for certain
risks related to environmental matters.
EMPLOYEES
As of December 31, 2018, we employed 2,600 people, of which 350 are subject to collective bargaining agreements
expiring in June 2021 and April 2022. We believe our relations with our employees are good. See Risk Factors
contained within Part I, Item 1A of this Form 10-K for additional information regarding certain risks related to our
employees.
AVAILABLE INFORMATION
General information about us can be obtained from our website address at www.ducommun.com. Our Annual Reports
on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and amendments to those reports, if
any, are available free of charge on our website as soon as reasonably practicable after they are filed with or furnished
to the SEC. Information included in our website is not incorporated by reference in this Annual Report on Form 10-K.
The SEC also maintains a website at www.sec.gov that contains reports, proxy statements and other information
regarding SEC registrants, including our company.
ITEM 1A. RISK FACTORS
Our business, financial condition, results of operations and cash flows may be affected by known and unknown risks,
uncertainties and other factors. We have summarized below the significant, known material risks to our business.
Additional risk factors not currently known to us or that we currently believe are immaterial may also impair our
business, financial condition, results of operations and cash flows. Any of these risks, uncertainties and other factors
could cause our future financial results to differ materially from recent financial results or from currently anticipated
future financial results. The risk factors below should be considered together with the information included elsewhere
in this Annual Report on Form 10-K (“Form 10-K”) as well as other required filings by us with the SEC.
RISKS RELATED TO OUR CAPITAL STRUCTURE
Our indebtedness could limit our financing options, adversely affect our financial condition, and prevent us from
fulfilling our debt obligations.
On November 21, 2018, we completed the refinancing of our existing debt by entering into new credit facilities (“New
Credit Facilities”) to replace the existing credit facilities (“Existing Credit Facilities”). The New Credit Facilities consist
of a $240.0 million senior secured term loan, which matures on November 21, 2025 (“New Term Loan”), and a $100.0
million senior secured revolving credit facility (“New Revolving Credit Facility”), which matures on November 21,
2023 (collectively, the “New Credit Facilities”).
At December 31, 2018, we had a total of $233.0 million of outstanding long-term debt. The total long-term debt was
primarily the result of our acquisitions, LaBarge, Inc. in 2011, Lightning Diversion Systems, LLC (“LDS”) in
September 2017, and CTP on April 23, 2018.
Our ability to complete a reasonable debt refinancing in the future may be limited, as discussed below in this risk
factor. We may have to undertake alternative financing plans, such as selling assets; reducing or delaying scheduled
expansions and/or capital investments; or seeking various forms of capital. Our ability to complete reasonable
alternative financing plans may be affected by circumstances and economic events outside of our control. We cannot
ensure that we would be able to refinance our debt or enter into alternative financing plans in adequate amounts on
commercially reasonable terms, terms acceptable to us or at all, or that such plans guarantee that we would be able to
meet our debt obligations.
Our level of debt could:

•limit our ability to obtain additional financing to fund capital expenditures, investments or acquisitions or othergeneral corporate requirements;

•
require a portion of our cash flows to be dedicated to debt service payments instead of other purposes, thereby
reducing the amount of cash flows available for working capital, capital expenditures, investments or acquisitions or
other general corporate purposes;
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